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NMpocéyyion Oswpiwyv Eptropiou

MepKavTIAICUOC:

Oikovouik Oewpnon 1Tou BacileTal oTRV ATTOWPN OTI N EVUNHEPIA MIAG XWPAG
BacileTal 0T CUCCWPEUCN TTAOUTOU (XpUooU). Apa ol XWPEG TTPETTEI VA

€SAYyOUV TTEPICOOTEPO ATTO OTI EICAYOUV.

2 UVKPITIKO Kal ATTOAuUTO INAgovEéEKThUA:

H £§€10ikeuon o€ TOUEIG TTOU OI XWPES £XOUV ATTOAUTO TTAEOVEKTN IO BNUIOUPYEI
KEPON EUTTOPIOU. AV HIO XWPA €XEI TTAEOVEKTNHO OTNV TTAPAYWYH KAl TWV
OUo ayaBwyv, n dAANn xwpa TTPETTEl VA £EEIDIKEUTEN EKEI TTOU TO OCUYKPITIKO

TNG MEIOVEKTNHA Eival HIKPOTEPO.
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NMpocéyyion Oswpiwyv Eptropiou

Oswpia ZuvrteAseoTwV Mapaywync:

Mia xwpa e§dyel TTpoidvVTaA TTOU APOPOUV OE CUVTEAECTEG TTOPAYWYNG TTOU £XEI
TTAEOVAO A KOl EICAYEI TTPOIOVTA TTOU O(POPOUV OE OUVTEAECTEG

TTAPAYWYNG TTOU £XEI EAAEIpHAL.

Oswpia MeyéBouc Xwpac:

MeyaAUTEPEG XWPEG £XOUV TN SUVATOTNTA VA TTAPAYOUV Kal va £§ayouv

TEPICOCOTEPA TTPOIOVTA.
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Ausoeg Zévegc Emevduocsic

NMapadeiypa: MovtéAdo BapuTtntag (1/2)

Tpeig (3) amrd Toug déka (10) HeYOAUTEPOUG EUTTOPIKOUG ETAIPOUG
pE TiIg HIMA 10 2003 ATOV OI TPEIG MEYOAUTEPESG EUPWTTAIKEG

oikovopieg: Meppavia, NaAAia kar Hvwpévo BaaoiAelo.

AUTEG 01 XWPEG EXOUV TO NEYOAUTEPO AKOABAPIOTO EYXWPIO TTPOIOV

(AEM) otnv EupwTrn.

MNarti o1 HIA gutropeleTal TTEPICOOTEPO PE AUTEG TIG EUPWTTAIKEG

XWPESG KAl OXI ME AAAEG?
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NMapadeiypa: MovtéAo Baputntag (2/2)

B 2TNV TTPAYHATIKOTNTA TO HEYEOOG MIOG OIKOVOUIOG Eival AUECOH OUVOEDENEVO ME
TNV TTOOOTNTA TWV EI0AYWYWYV KAl £ayWywWV

&

MeyaAUTEPEG OIKOVOMIES TTOPAYOUV TTEPICCOTEPA AYOBA Kol UTTNPETIEG,
OTTOTE £XOUV TTEPICOOTEPA Va dlaBéoouv oTIg O1EBVAG ayopEg.
MeyaAUTEPEG OIKOVOMIEG DNHIOUPYOUV KOl TTEPICCOTEPO E100DNUA ATTO
ayafd Kal UTTNPECIEG TTOU TTWAOUV, OTTOTE Ol TTOAITEG TOUG £XOUVE
TEPICOCOTEPO £10600NHA va di1aBEéoouV yia va ayopdoouV £1I0AyOHEVa
TTPOIOGVTA.
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AAAol MapayovTteg TTOU ETrnpedlouv To EPtTopio

AAAoOI TTOPAYOVTEG EKTOG HEYEBOUG TTOU METPAVE OTO EUTTOPIO:
H amréoTaon HeTAgU TwWV ayopwyv ETTNPEAEI ONUAVTIKA TO KOOTOG HETAPOPAS
KOl KOTA CUVETTEIO TO KOOTOG TWV E10AYWYWV Kal E§aywywv.

+ Haméotaon UTropEi ETTioNG va ETTNPEACEI TNV TTPOCWTTIKA ETTAQPN KAl
ETTIKOIVWVIiA, N OTToid NTTOPEi VO ETTNPEACEI TO EUTTOPIO.

KouATtoupa: edv duo Xwpeg EXOuV TTOAAEG OHOIOTNTES OTNV KOUATOUPA TOUG,
gival TToAU m0avé va £xouv Kal TTOAAOUG OIKOVOMIKOUG BECHOUG.

Mewypagia: Ta Aigdavia Kal n EAAEIPN OPEIVWV OYKWV KAVOUV TO EMTTOPIO TTOAU
TTOI0 EUKOAO
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Licensing

& 2710 licensing (6ikaloxpnoia) o licensor (1r.X. Coca-Cola) emiTpérel
otov licensee (1r.X. 3E) TTOU £0peUEl 0€ AAAN XWpPA VA XPNOIMOTTOIEI
TNV TTVEUMATIKA TOU I0IOKTNCIO ME AVTIOTAOMIOMO Aol TTOU

Aéyetal royalty (apoIf] TTVEUMATIKWY SIKAIWMATWY).

@ H TrveupaTtikni 1010KTNOia NTTOPEI Vva TTEPIAAUBAVEI TTATEVTEG,
EMTTOPIKA CAMATA, TEXVOAOYIQ, TEXVOYVWOIid, HAPKETIVYK know-how

N 6Aa padi.

@ H ocup@wvia TUTTIKA £X€1 XPOVIKK SIAPKEIA (TTOU MTTOPEI va

avavewveTal/TepparigeTail).
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Franchising

To franchising (oxéon franchisor-franchisee 1mr.x. McDonald’s, Pizza
Hut) eival popon licensing, aAAd edw n ‘pepida’ service TTou

TTAPEXETAI OTOV TTEAATN €ival augnuévn (o€ oxéon PE 1o licensing).

Kal 0TI SUO TTEPITTTWOEIG AUTO TTOU £EAYETAI Eival HIa ‘CUp@WYVia’
(Eva ocupBOAalo), yia auTto Kal Ta licensing /franchising Ta

TEPIAAUBAVOUHE OTIG EEAYWYIKES HOPYPEG UAOTTOINONG AE.

2 € KOMia a1rd TIG £CAYWYIKEG HOPPEG OEV EXoue dnuioupyia (N

EMEKTAON) MIOG HOVIMNG ETTEVOUONG OTO ESWTEPIKO.
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AigBveic Zuvepyaoieg

21716 A=E ouol1a0TIKA UTTApXEl (O€ HIKPO | MEYAAO BaBuO) EAeyXog o€

MIO ETTIXEIPNON OTO EEWTEPIKO.

O1 d1gBveig KolvoTTpadicg gival pia cup@wvia duo | TTEPICCOTEPWV
ETAIPEIWV ATTO OIAPOPETIKEG XWPEG YIA TNV ETTIOIWEN EVOS KOIVOU

OKOTToU O€ HECO- ] HAKpO- TTPOBeoun Baon.

211G d1EBveig KolvoTTpaieg o1 eTaipol poipadovTtal Tov Kivduvo, Ta

TTEPIOUOIOKA oToIXEia Kol Ta KEPON (61 o€ atrapaitnTa ion Baon).
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AigBveic Zuvepyaoieg

Mapdderypa d1eOvoug kKoivotrpadiag gival n ‘FrEPYPA’ trou
Kataokevuaoe Tn {eu¢n Piou-AvTippiou, Kal oTnV o1roia BAaCIKOG

METOXOG gival N FTaAAIK ] KATAOKEVAOTIKE eTalpEia Vinci.

NMoAAég EAANVIKEG eTalpEieg EXOUV HE eTTITUXIO D1EBvOTTOINOEI HEOW

KolvoTtrpagiwyv ota BaAkavia.

2 & KATTOIEG XWPEG Ol KOIVOTTpagieg utropei va ‘emifaAAovrarl’ atro Tig

TOTTIKEG OUVONKEG, OTTWG YIA TTAPAdEIYHA OTNV ayopd TNG latTwviag.
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AigBveic Zuvepyaoieg

H oTpaTtnyikf cupgpaxia a@opd oTnVv UAOTTOINON MIOG CUMPWVIAG
METAEU OUO 1) TTEPICOOTEPWYV ETAIPEIWV ATTO OIAPOPETIKEG XWPES YIA

TNV UAOTTOIiNON £vOG KOIVOU OKOTTOU.

= N.x. H 2% tng Motorola pe Tnv Toshiba yia Tnv amrékrnon mpéoaong

otnVv lamrwviki ayopd.

= H 22 1ng Texas Instruments pe 116 IBM, Hyundai, Fujitsu, Alcatel yia
‘KoIvi} avaTtrTugn’, ‘KoIvi TEXVIKA TTPOOoTTadeia’, ‘eVOAAQKTIKA TTPOMA0EIa

EI0POWV’, ‘avatrTugn TPoidvTwy’ I ‘avrTaAAayn TEXVIKWV OeOONEVWV’.
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Anuioupyia OQuyaTpikwv

Otav pia emmixeipnon £€xel OUYATPIKN ESWTEPIKOU TOTE EAEYXEI TIG OPACTNPIOTNTEG MIAG

GAANG sTalpEiag o€ pia dIEBVA Xwpa.

H BuyaTtpiki eEWTEPIKOU PTTOPEi Va EAEyXETAI TTARPWGS | O€ MIKPOTEPO BaOUO aTrd Tn

o1eBvotroinpévn eTaipeia.

H diagpopd Buyatpikig eEwTtepikoU / B1EBVOUG KolvoTTpagiag cuxva MTTopEi va gival

duodidkpiTn.

H BuyaTtpikn (& Kolvotrpagdia) eSWTEPIKOU UTTOPEI VA gival KalvoUupyla eTTEVOUOT)
(greenfield) N va éxel1 atrokTnBei/e§ayopaoTei (acquisition) — Tig TI0 TTOAAEG POpPEG

egayopaderai.

H BuyaTpiki eEWTEPIKOU pTTOPEl VA £XEI OTTOIADATTOTE ATTO TIG SPACTNPIOTNTES
TPOOTIOENEVNG agiag (Tr.X. MTTOPEI VA Eival TTOPAYWYIKA, ENTTOPIKE (MAPKETIVYK-O10VOUR),

E&A KATT. } Kol ouvOUaOHOG).
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Baoika Epwtipara

MNarti earAwvovTal
MNMou egatrAwvovTal
MNoéTe eSamrAwvovTai

NMwg egatTAwvovTal
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Aoéyol E¢atmrAwong lMNE

XaunAoTepa
KoéoTtn

Aiaxuon Kivouvou
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Aoéyol E¢atrrAwong MNE

& ‘EK Twv éow’ (proactive)

=]

AvalnTnon yia upnAdTepeg TTWANOEIG & KEPON
Aigpgdvnon véwyv ayopwv

E&e18ikeupévo / ‘povadikd’ Tpoidv (& agia oTov TreAATN)
@ TexvoAoylko TTAEOVEKTNHA

e KaAnf Anpo@dépnon via diebvi ayopd

M'vwpipieg kail ‘dikTua’ oTn d1EBVA ayopd

EmiBupia Tou pavarluevt yia dieBvoTtroinon
MAgovekTApATA ATTO ATTAAAAYEG POPOU

e Emoiwgn yia oikovopieg KAipakag

e KaAf ‘epn’ emixeipnong

e [lpbéboBaon diEBVwWG o€ TEXVOAOYia/TEXVOYVWOia, TTAPAYWYIKOUG OUVTEAEOTEG,
KeQAAaia

Ala@opoTroinon Tou piockou
Tdon yia ‘padnon’ otn diebvn ayopd

®

@
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®

@
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Aoéyol E¢atrrAwong MNE

‘EK TwvV €EWw’ (reactive)

e [lieon a1rd avTaywvioTEG OTNV EyXWwpPla ayopd

e ‘Tlieon’ a1rd d1EBVOTTOINUEVOUSG AVTAYWVIOTEG

¢ Kopeouévn {ATNON | HEIWPEVES TTWARCEIG OTNV EyXWpPIa ayopd
e AKoAouOnon tou / eyyUTNTA OTOV TTEAGTN

e KivnTpa amroé KuBepvioeig (eyxwpla/gévn)

e [IAgovalouoda TTapaywyik SUuvapIiKoTnTA (?)
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The Eclectic Paradigm

Location Advantage:
Location specific factor, external,
to the firm including factor endowment,
transportation cost, government regulation,
infrastructure factors

j’ Internalization Advantage:

Cost advantage from vertical and
horizontal integration, due to

- transaction cost caused by market
failure

Firm specific factors including
technology , patent, process,
name recognition, and other
core competencies

Ownership Advantage: ‘
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Resource Seekers:
Firms want to find resources that are
unavailable or too expensive at home

= Market seekers (avalTnon ayopwv)

= Resource seekers (avalTnon Tépwv)

= Efficiency seekers (avalTnon ‘ammoTEAECHATIKOTNTAG’)

= Strategic asset seekers (avalATnon oTpATNYIKWYV KEQAAAiWYV —

OTPATNYIKWYV TTOPWYV & IKAVOTHTWV)

Efficiency Seekers:
Firms seek to benefit from international
Market Seekers: Differences in factor prices
Firms exploit the market
potentials of the other country

Strategic Seekers:
Firms seek to acquire
strategic resources
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Integration - Responsiveness

High
A

Global Transnational

Need for
global
integration
| nter national
exporter Multidomestic

Low

Low » High
Need for localization




