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Ausoeg Zévegc Emevduocsic

To MepiBaAAov

AigOveic Emixeipfioeig — Ava@épetal o€ Kade €idog
ETTIXEIPNMATIKAG KAl ENTTOPIKAG OpAOTNPIOTNTAG TTOU
ETTEKTEIVETAI TWV EOVIKWYV OUVOPWV.

A@opd cuvaAAayEég TTOU TTPAYHATOTTOIOUVTAI OTA TTACioIa dUO
I TTEPICOOTEPWV KPATWV

Apa £xoupe dUO BACIKOUG TTAIKTEG:

KuBepvrioeic /| Kpdrn: didpopoug oTdXO0UG
ETaipieg: képdn




Ausoeg =éveg Emevduoeic

ETaipiko lMepiBaAAov, Ayopd kal MakpoTtrepiBaAAov

Makpo - lNMepiBaAAov
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ETaipiko lMNepiBaAAov, Ayopda kal MakpoTtrepiBaAAov

N‘a‘grnenwiror.“r“e“t

Planned, proactive
moves to outcompete
rivals (better product
design, added features,

. . improved quality or
Efforts to build competitive service, better e-

advantage commerce capabilities, Moves to respond

enacal SCon ONnditiopg

* Lower costs relative to superior technologies, and react to

rivals? wider product lines, changing conditions
* A different or better and so on) in the

product offering macroenvironment

compared to rivals? U and in industry and
¢ Superior ability to serve a competitive

O conditions

Scope of
geographic

market niche or specific
group of buyers?

STRATEGY coverage
(The action u (local,
engineering plan for regional,
strategy managing a national,
single line multinational,
or global)

Supply chain /

management
strategy Collaborative
partnerships

and strategic
alliances with

others

n, ;l- ATEGIES

Manufacturing v, L
U,
b 'ABLE
BILITIES

strategy / Abgy
marketing. f

Sales,

promotion,

and Human
distribution resources
strategies strategy

Financial
strategy
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NMNaykoopuiotroinon

([ArKesHieniolHzN EINAI NA EIZAl
TI ENA p UAPAE]
i | = dAlTIINEZo: 2E FiAfT2WEZIKe _

4 1o Sk ME SHMAIA TAJAMA NA MAZEFEIE .

[TArkesMiofol HEH ke NA ANEEAINOYN META AAT
i I'_'-._F: EAAHHES KAl NA KdNeYd Ted WINEZ O
3 L
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Agdopuéva

EKpNKTIKA aU§non TnG NAEKTPOVIKAG d1a0UVOEONS KAl TNG SUVATOTNTAG ETTIKOIVWVIAG

(a1r6é 010108 ATTOTE ONUEiO:

Xpnoteg Ala-OIKTUOU: aTTO MEPIKEC DEKADES XIANIAdEG TO 1985, oTa 45 ekart. To 1995, ota
420 ekart. 10 2000, oT0 d10. TO 2005.

Paydaia augnon Tou outsourcing (1r.X. 400 XIAIGOEG AUEPIKAVIKEG POPOAOYIKEG
onAwoeig ekkabapiodnkav otnv Ivdia To 2005, avdarrTugn call centers). H Ivdia
peTaTpémreTal oTo «back office Tou kKdopuou», aAAd Kal o€ TTEPIOX OXESIOOHOU

AoyIoHIKOU.

60 xIA. véa &éva epyooTdoia KTioTnkav otnv Kiva otnv trepiodo 2003-2005. H Kiva
METATPETTETAI OTN «BIOUNXAVIKE TTAATPOPHA TOU KOOHOoU». H Kiva yvwpilel Tn

MEYOAUTEPN Kal TaXUTEPN Sladikacia eKBIOouNXAviong oTnV TTAYKOOHIA I0TOPIA.

H advodog 1ng BpadiAiag wg piag aypoTIKiG UTTEPOUVANNG («n EQapHOoYynR TS YVWONG
oTn UON» WG éva atrd Ta OgPEAIA TG AVATTTUSNG).
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ATTOYEIg

& Y1repPoAIkég OewPOEIG TNG TTAYKOOHMIOTTOINONG:
O Kbéopog Xwpic Zuvopa (Ohmae, 1990): H TTayKOO IO OIKOVOWIa «KATATTIVEI» KATAVOAWTES KAl
ETTIXEIPNOEIC Kal oxXedOV e€apavilel Ta eBvikd auvopa.

O Emimredog Kéopog (Thomas L. Friedman, 2005): EvouvApwon Twv atopwyv va dpAoouV TTAYKOOUiwG.

MTTOpEIC VO KAIVOTOWEIG XWPIG va XPEIAZeTAl VA JETAVAOTEUOEIG.

YTépuaxol Kal TTOAEUIOlI TG TTAYKOOMIOTTOINONG CUMPTTITITOUV OTOV TPOTTO TTOU KATAVOOUV ThV EATTAWOCN TNG

Kal TIG ETTITITWOEIG TNG.

O1 OKETTITIKIOTEG: H TTAYKOOMIO OIKOVOMIA TTPIV TOV TTPWTO TTAYKOO IO TTOAEHO ATAV ATTO

TTOAAEG ATTOYEIG TTIO AVOIXTH Kal JE AlyOTEPA OUVOPA ATTd TN ONMEPIVA.

H Bswpnon Tng TTAYKOOHMIOTTOINONG WG MEPOG EVOG eUupUTEPOU £V £§eAiel MeydaAou
MeTaoxnuaTiopou (ouv-eEEAIEN TEXVOAOYIKWYV Kal BEOUIKWY aAAaywV o€ OuvOUAO O JE

ATTOQPAOCEIG TTOAITIKAG KAl ETTIXEIPNMATIKEG OTPATNYIKEG).
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Avuvapeig NMaykoopiotroinong

ATTeAEUBEPWON EYTTOPIOU KOI TWV POWV KEPAAQiou.
Atroppu0Ouion (De — regulated markets).

AUgnon avraywviocuou.

AigBveig opyaviopoi Kal cuvepyaaoia.

2UPPIKVWON TOU KOOTOUG HETAPOPAS KAl ETTIKOIVWVIWV.

AuvaTtdTnTa £TIKOIVWVIOG ATTd OTTOIOONTTOTE ONUEIO OE OTTOI0ONTTOTE AAAO, OTTOIADNTTOTE
wpa.

A100ECINOTNTA EPYATWYV KAI MNXOAVIKWY O& HEYAAOUG apIONOUG O XWPES XANNAWY
MIcOWwV.
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Taoeig

MeTeykaTdoTaon TNG TTAPAYWYNG.

AuvatéTnTa OTTOVOUAWTAG aVvATITUENG TNG aAUCidag Trapaywyng agiag Je Tn duvaroTnTa
YEWYPAPIKOU SIaXWPICHOU AEITOUPYIWYV TNG ETTIXEIPNONG (OXESIAOUOG, TTAPAYWYN,
KOATOOKEUR, HAPKETIVYK).

H peTrdAAagn Tng TTOAUEBVIKAG ETTIXEIPNONG OE EMIXEIPNON TTOU OAOKANPWVETAI O€
TTOYKOO IO KAipaKO.

H TraykoodioTroinon Tou epyaTtikou SuvauikoU péow outsourcing yia Tnv aglomroinon Tng
@ONVAG aveldikeuTng Kal TNG PONVAG £EEIBIKEVPEVNG EPYATiaG.

AigBvoTroinon Tng épeuvag Kal avaTrTugng, HE TNV TTAYKOO IO KATAVOMN £€VOG TTOAUTIOU
yla TIG €BVIKEG OIKOVOUIEG TTOpPOU.

KAipaTik aAAayn Kal utrepBépuavon Tou TTAAVATH WG TTAPATTPOIOV TG TTOKOOUIO-
Toinong
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NMaykoouiotroinon kai Oyoiopop@ia

‘Eva ocuvoAo digpyaoiwy, TTou dev TEPIOPI{OVTal OTNV OIKOVOMIKN o@aipa.

O1 peydAol apiBuoi Kal N EVIUTTWOIOKE £€i0000G VEWV TTAIKTWYV OTO d1EOV KATANEPIOHUO

gpyaciag (m.X. «n pn larwviki Acia», BpadiAia).

Qaivépevo ouvOeTo Kal TTOAUTTAOKO: H TroiKiIAopop@ia diatnpeital e T ouvuTTaPEn
TAOEWV OMOYEVOTTOINONG KAl TACEWYV Sla@opoTToinong, AIGQOPETIKEG ETTIXEIPNMATIKEG

TTPOAKTIKEG).
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KpiTik MaykoodioTroinong

¢ ArTtreiAf otnv EBvikNA Kuplapyia

® Oikovouikf Avarrrugn kai loétnta
¢ [lepifaAAov
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NMNaykoopuiotroinon kKai AigfvoTroinon

nGYKOO' |.IIO'ITOiI'|O' N: H maykoopiomoinan ival n au§avopevn
AAANAEEAPTNON, EVOWMNATWON KAl TPIRA METASU avOPWITTWYV KOl ETAIPEIWYV OE
o1a@popa pépn Tou KOoMOU. Eival évag YEVIKOG OpOG TTOU aVAPEPETAl O€ Eva
OUUTTAEYUO OXECEWV OTA TTESIA TNG OIKOVOMIOCE, TOU EUTTOPIOV, TNG KOIVWVIdC,
TNG TEXVOAQYIUC, TNG KOUATOUPRAC KAl TNG TTOAITIKIG -

AIEGVO'ITOir]O' N: O 6pog avagépeTal OTNV TEPITITWON 6TTOU
O01E0VOTTOI0UVTAI KUPIWG O1 AYOPEG TWV EUTTOPEUHATWY KOl TOU KEQAAaiou.

. B

To repIBAAAov gival OnNUAVTIKO
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NMaykoouiotroinon kKai Eupwrn

m To lMNp6BAnua:
¢ H EupwTtrn xavel £5a¢pog NE OPOUS TTAPAYWYIKOTNTAS KAl
AVTAYWVIOTIKOTNTAG.

¢ H EupwTtrn 6&v CUMHETEXEI ETTOPKWGS OTO TTAYKOOHIO TTAiyVIO TNG
oikovouiag Tng yvwong (“Knowledge for Growth”).

B EVOAAGKTIKEG ATTAVTHOEIG:
¢ Bperavikn Amravrnon: NMNaykéopia Tpootyyion Kai «Aiyn»
Euvupwrn.
¢ BeAyikq Amravrnon: Hvwpuéveg lNMoAiteieg Tng Eupwtrng.
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NMaykoopuiotroinon kKai EAAGOa

m AIUOTIKEG CUMTTEPIPOPEG Kal ETTIOOCEIG.

B ZTPATNYIKOG EYKAWRIOHNOG OTO TTEDIO TWV AVTAYWVIOTIKWYV
TTAEOVEKTNMATWYV: AKPIBOTEPOI ATTO TOUG «PONVOUG TTAPAYWYOUS» KAl
XEIPOTEPOI ATTO TOUG «TTOIOTIKOUG TTOPAYWYOUGS».

m AvalATnon HI0G VEAS AVATTTUSIOKAG OTPATNYIKAG HE BACIKO TTUAWVA
TNG M1a CUVOAIKA TTOAITIKH aloTToinong TnNg yvwong mTavrou.




